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Maximize Life Insurance Value

What is the value of a life insurance policy?
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LIFE INSURANCE IS AN ASSET
INCLUDING THE FMV OF LIFE INSURANCE IN PLANNING

A life settlement is the sale of an existing life insurance policy
for an amount greater than the cash surrender value,

but less than the death benefit.

Q% 3?335 def: (ash-er) “do what is right and you will be blessed”



FINANCIAL TRANSITIONS

= No longer needed for estate tax planning
= Policy is too expensive to maintain

" |nsured is outliving coverage

= Business owner is retiring

= Cash flow concerns

= Take pressure off adult children

= (Create generational wealth
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Spouse pre-deceases other insured
Create liquidity for planning needs
Need to fund caregiving or LTC
Funding retirement needs
Bankruptcy/divorce

Donor outliving gift to charity

Fund new insurance opportunities
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INCREASED LONGEVITY
Male Age 87, | f Cash Surrender"“*\-g Life Settlement
Outliving the (| $5M Universal Life Value (CSV)= | Value = $1.65M
Original Plan $386K after 24 bids
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LONG-TERM CARE CONVERSION

Life Settlement
Value = $472K
after 11 bids

Male Age 72 with a
significant change
in health

S1M Convertible Cash Surrender
Term Value (CSV) = SO
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PRIVATE CLIENT-HNW PLANNING CHANGE

Female Age 76 in S10M GUL

Q=

good health

ashar
group

Premium: S300K
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Cash Surrender
Value (CSV) =
$140K

Life Settlement
Value = $S600K
after 24 bids
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UNDERFUNDED POLICY IN AN ILIT

Female Age 84 §1.5M UL Cash Surrender Life Settlement
with a change in Premiu.m' $45.000 Value (CSV) = Value = $475K
health : ’ $25,000 after 14 bids
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Male Age 77 and
Female Age 76
Age-Related
Health Conditions

$2M Survivorship
Universal Life
Premium: $40K
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Cash Surrender
Value (CSV) =
$12K

Life Settlement
Value = $195K
after 14 bids
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Cash Surrende‘r Life Settlement
$21M, GUL Policies| Value (CSV) = Value = $6.9M
S178K after 43 bids
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QUALIFIED
OPPORTUNITIES

Insured age 70 or older (younger
with major health impairments)

Any policy type S100K - S50M

No medical exam required, change
in health since policy issue
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POLICY VALUE QUIZ

= 2-minute questionnaire
" Low, medium, high probability
= Determine the planning path:

v’ Life settlement
v" Policy valuation/transfer

i

Practice Tip: Use the PVQ to start
the conversation with policy owners
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https://ashargroup.com/policy-value-questionnaire/

ASK THE RIGHT QUESTIONS

Uncover -| When was the last time you had your
potential issues life insurance policy appraised?
and
opportunities 2

Are you considering lapse or surrender
of any of your life insurance policies?

3 Does the original need still exist?
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QUALIFYING INFORMATION

Would you advise a client about an asset
without first knowing its value?

v/ Insured(s) Date of Birth

v/ Policy Information (lllustration to age 105)

Vv Health Information to Determine Longevity
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Practice Tips

= Add the life settlement conversation to policy reviews

= Sort your database by age, look for clients paying premiums out of the cash surrender value
= Notify clients to reach out to you before cancelling or surrendering a life insurance policy

= Use a valuation expert to appraise prior to lapse, surrender, or materially changing a policy

» Request currentillustrations on an annual basis
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CLICK HERE TO VISIT OUR KNOWLEDGE CENTER
AND ACCESS THESE ARTICLES AND MORE!

Wealth Management

NAEPC Journal of Estate & Tax Planning

Trust & Estates

Tax Adviser Magazine

Society of Financial Service Professionals (FSP)
Estate Planning Magazine

Harvard Business School
Columbia Business School
American College (RICP)

NAEPC, AICPA, FPA, Finseca, BE|
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Maximizing Life Settlement Value Through a
Policy Auction
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‘ PERSONAL FINANCIAL PLANNING
The Role of Life Settlements ?w

In Estate Planning '

Life Insurance Lapses Expected
to Increase in 2024, Creating
Opportunities for Investments
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in life settlement
|ns: Getting the best value
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https://ashargroup.com/knowledge-center/

jamie@ashargroup.com
321.441.1119

OUR COMPANY CAUSE.:
We proudly support the Crohn’s & Colitis Foundation

LIFE INSURANCE VALUATION AND LIFE SETTLEMENTS


https://www.linkedin.com/in/jamieashargroupllc/
https://ashargroup.com/were-big-fans-of-using-the-f-word-fiduciary/
https://ashargroup.com/post-presentation-survey/
mailto:jamie@ashargroup.com
tel:321-441-1119
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